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Current solutions on the 

market  do not offer fully 

automated legal services

2P a g e

Businesses and clients 

expend vast amounts of 

time and effort into 

finding a lawyer

Lawyers have minimal 

autonomy, spending only 

55% of their time 

practicing law
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Jupiter is an online marketplace for legal services 

which utilizes automation to benefit legal professionals 

and clients alike.
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Gathers relevant details from client and feeds 

them into automated matching system

Filters tasks by complexity, offering expedient 

and fitting solutions

Both clients and lawyers enjoy the convenience of 

remote work; a timely feature in the COVID era



5P a g eB u s i n e s s  P r e s e n t a t i o n  D e c k  2 0 2 0

Clients select a general area of service 

from a list services

All relevant information is gathered via a 

questionnaire 

All services provided instantly, upon 

completing purchase of services, Clients are 

instantly connected with the service they need

5P a g e
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Legal professionals provide evidence of 

experience and a license to practice law 

in order to gain access to Jupiter

6P a g e

Legal professionals then create a profile 

outlining their preferences and area(s) of 

specialization
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Guidance through every 

step of the process, 

creating a shopping 

experience of legal 

services

Identifies the complexity 

of the legal need and the 

service required

Using automation tools 

eliminates human errors 

and face-to-face 

meetings
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Provides steady stream of clientele, while 

minimizes costs for client acquisition Reduced administrative expenses and other 

associated costs

Both employed and free-lance lawyers gain 

access to steady stream of revenue

Lawyers determine their schedules and opt in to 

desired cases
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Prior Sales of $10K

Updated MVP website launched 

January 2021
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Projected global legal service market, 2023

Ratio of lawyers per citizens in Israel, the highest in 

the world
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Israel

12P a g e

Public Sector Individuals

Private Sector Clients

Partnering with Legal 

Professionals

Market Awareness 

Campaign
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Jupiter Sector

Public Sector

(VAT Included)

Business Sector

(VAT Not Included)

Individual Services Individual Services

“ALWAYS PREPARED”
Subscription Package

NIS 49.9/mon - Or - NIS 499/year

Monthly / Annual 
Subscription Package
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₪ 1,558,293 
₪ 2,535,196 

₪ 8,534,599 

₪ 27,134,433 

₪ -20,458 
₪ -1,270,527 

₪ 1,445,649 

₪ 13,940,097 

Y1 Y2 Y3 Y4

Revenue Cash Flow Before Taxes
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Required Funding

$510K 

Use Of Funds

• Product Go-Live

• Go-To-Market

• Product Development

Pre-money Valuation

$1.62 Million

Y1

Q1-Q2

Operational prototype; release of 

MVP

Y1

Q3-Q4

Market awareness campaign; initial 

recruitment of legal professionals; 

conduct closed beta pilot 

Y2

Q1-Q2

Full product roll-out; more 

aggressive market awareness 

campaign

Y2

Q3-Q4

10,000 clients; 8.53 Million NIS in 

revenue

Y3

Q1-Q2

Potential expansion into market 

abroad
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J p t r . c o . i l
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